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Women face unique challenges with retirement income. Longer life expectancies  
can mean a need for more money to ensure a comfortable retirement. Yet 
many women face savings shortfalls due to career and family circumstances,  
sometimes beyond their control. To address these realities, your assets need  
to work smarter. MassMutual financial professionals know how to listen and  
will give you the trusted guidance you’re seeking. They’ll help you create an  
effective approach, considering needs like predictable income, growth potential  
and access to cash for unexpected expenses. So when you’re looking for 
retirement guidance, look to a strong and stable mutual company owned by  
our policyholders.1 Discover the confidence that comes with a good decision. 
To learn more, visit MassMutual.com or contact your financial professional.

MassMutual Financial Group refers to Massachusetts Mutual Life Insurance Co. (MassMutual) and its affiliated companies and sales representatives. Insurance 
and annuity products issued by and ratings apply to MassMutual (Springfield, MA 01111) and its subsidiaries, C.M. Life Insurance Co. and MML Bay State Life 
Insurance Co. (Enfield, CT 06082). Financial strength ratings as of 10/1/10: A.M. Best (A++); Fitch (AA+); Moody’s (Aa2); Standard & Poor’s (AA+). Ratings 
are subject to change. 1Learn about our mutual structure at www.MassMutual.com/Mutuality. CRN201210-140739

It’s recognizing everyone has different retirement needs.
And finding a partner who understands that.

What is the sign of a good decision?SM


